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COBEPHIEHCTBOBAHHME INPOLHECCA ITPOJAXK
ABTOAUJIEPCKOI'O IPEAIIPUATUSA: CKPBITBIE
TOYKHU POCTA

Annomayus. Paccmompensl npooasicu Kak npoyecc, KOmopbiil MONCHO ONUCAMb, U3-
VUUMb, CUCMEMAMUZUPOGANb U HA IMOU OCHOBE — NOGLICUMb €20 IPPEeKMuUeHOCb.
IIpeocmasnenvl pesyibmamol ayouma padomsl 0moeia npooaxic OULEPCKo20 YeHmpa.
Buisigienvl munogvle npooiemvl meie)OHHbIX Nepe208opos npooasy0s ¢ KIUCHMAMU
OUNLEPCKO20 YeHmMPa U NPUYUHbL OMKA3d KIUEHNO8 OM NOKYNKU asmomoouis. Onpede-
JLeHbl MOYUKU KOHMPOIS. NO NOCMYRAIOUUM MeLePOHHLIM 360HKAM CO CHOPOHbL OMmoe-
Ja mapkemunea u omoena npooasic Paccmompen nooxoo k pazeumuio mMooenu npooaxic
ABMOOUNLEPCKO20 YEHMPA HA OCHOBE TUOO2EHEPAYUU.
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IMPROVING THE SALES PROCESS OF THE
AUTO DEALER ENTERPRISE: HIDDEN POINTS
OF GROWTH

Abstract. Sales have been considered as a process, which can be described, studied, sys-
tematized and, on this basis, to increase its effectiveness. The results of the audit work
of the sales department of the dealership have been presented. The problems of telephone
conversations of sellers with dealership customers and the reasons for refusing to buy
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ing department and sales department have been defined. An approach to the development
of the sales model of an auto dealer center based on lido generation has been considered.
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[To nadopmanmu Komurera aBronpousBoautencii Accounannu EBponerickoro busneca (nanee — AEB), Brep-
BbIC 3a mpoueamue 4,5 roga, aBTOMOOMIBHBIN pIHOK B 2018 T. BeIpoc Ha 12,8 % 1o cpaBHEHUIO C MpPEABLAYIIHNM
rogoM. Bo3MOkKHO 3TO pe3yibTar OTI0KEHHOTO clipoca Ha aBromoomin. [lepcrekTuBsl peiaka Ha 2019 1. Ilpence-
narens Komurera M. Ipait6ep (J. Schreiber) npokoMMenTHpoBan Kak He scHble. «Yeenuuenne HJIC 1 BO3ZMOXKHOE
yxecrouenune cankiuidi CIIA co3maioT CcylecTBeHHBIE PUCKH U HEOMPEACIEHHOCTH Ha phlHKE. OQHAKO, OCHOBHI-
BasCh Ha MPEIONOKEHNH O HEM3MEHHOCTH TIPAaBUTEIbCTBEHHOW MOMUTHKH W HEM3MEHHOCTH TOAJICPKKHA aBTOMO-
OWJIBHOTO CEKTOpa, YYACTHHKHU PBIHKA OXKHUJAIOT, YTO PYHIAMEHTAJIBLHO CIPOC OyJAeT AOCTATOYHO YCTOHYMB ISt
yIaepKaHUsl YPOBHS MPOJaX U BBIXOJAa HAa pOCT B TeueHue roga. C ydeToM 3Toro Ham nporao3 Ha 2019 r. mo peIHKY
MMacCaKUPCKUX U JIETKMX KOMMEpPUYECKNX aBToMoOuieil B Poccuu coctaBieH ¢ HEOOIBIINM yIIyqIIEHHEM, & UMEHHO
1,87 maH equHUI, 4T0 Ha 3,6 % OOJBIIE, YeM B MPOILIOM Toxy» — orMmetwi r-H Llpaiitep [9].

ABTOIMJIEPBI XOPOIIIO TTOHMUMAKOT TEKYIIUE M MEPCIECKTUBHBIC TPYIHOCTH PhIHKA, IIO3TOMY B OJMKaWIINN TOX
WM TIPEICTOUT MPOIOIDKATH IMOIUTHKY MTePEOCMBICIIEHNS CBOUX YCIYT M MPUJIATaTh JOMOIHUTEIbHBIC YCUIHS TS
yaep:kaHus KinueHToB [3; 4; 9].

© Kynmosa E.C., Kyrmosa E.B., 2019. Crarsst moctynsa no murensun Creative Commons «Attribution» («AtpuOyrmsi») 4.0. BceMupHast
(http://creativecommons.org/licenses/by/4.0/).
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YBenuueHue 10X0A0B aBTOAMIEPHI HAMPSMYIO CBSI3BIBAIOT C YIYYIIEHHEM OOIEro MeHe)KMEHTAa, aBTOMAaTH3a-
[IHEH OCHOBHBIX OM3HEC-TIPOIECCOB, 3OPEKTHBHOCTHIO paOOTHI CUCTEMBI YIIPABICHHS OTHOIICHUSMH C KIIMCHTAMH
u coBpeMeHHbIXx CRM u CLM-cucremax, COBEpLICHCTBOBAaHUEM MOJEIU mpoaax [4; 5; §8].

JlanHast cTaThsi MOCBSIIEHA PA3BUTHIO MOJAEIHU MPOAAK aBTOJUIEPCKOTO LEHTPA, TOCKOJIBKY 3TO UMEET CyIIe-
CTBEHHOE 3HAY€HHWE JUIS PelIeHUs 33/1a4l YBEIWUEHUS MPOJIaX aBTOMOOWIIEH M CEepBUCHBIX YCIYT W TOBBIIICHUS
KOHKYPEHTOCITOCOOHOCTH KOMIIAHUHU.

JIro6oe aBKEHME BIIepe]] HAYMHACTCS C YSCTHOTO M OECIPUCTPACTHOTO MIOHUMAHUS CUTYAllU, B KOTOPOH KOMITa-
HUS HAXOAWTCA CEroNHs. 3aja4a — pacCMOTPETh MPOAAKU KakK MPOIECC, KOTOPHII MOKHO OMUCATh, U3yYUTh, CHCTEMA-
THU3UPOBATh M HA 3TOW OCHOBE — MOBBICUTH €T0 3PPEKTHBHOCTH. [103TOMY COBEpIIEHCTBOBAHUE MOJICITH MTPOAAXK TIPE/I-
JlaraeTcsl HauMHaTh C ayAuTa oTaena mpogax [2]. [Ipomemypa aynura oTnena mpoaak BKIIOUAET TPU OCHOBHBIX OJIOKA:

— ayauT Tene(OHHBIX MEPEeroBOPOB MEHEKEPOB; aHAIHN3 BXOMASIINX M MCXOISIINX 3BOHKOB KIIMEHTAM J1aeT
BO3MOXKHOCTh TIOHSTh, KaKasi MOJICIIb MPOJIayK B KOMITAHWH: MTACCUBHOE MH(POPMUPOBAHUE KIIMEHTOB MM aKTHBHOE
KOHCYJBTUPOBAaHUE KJIUEHTOB. B cllydae «macCUBHON» CXeMbI NMPOJIak MHUI[MATHBA KOHTAKTA IPUHAJJICKUT KIUCHTY,
B ClIy4ae «aKTHBHOI» — mpofaBIly [8]. B pe3ynbrare aymuTa BRIABISIOTCS MPOOIEMHBIC 30HBI M TOYKH POCTa MPOJIAK;

— ayauT OCHOBHBIX OM3HEC-TIPOIECCOB OT/IeNa MPOJIax U MPOodeCCHOHATBHBIX KOMIIETEHIIUN COTPYIHUKOB OT-
Jiena (HaBbIK KOMMYHUKAINN);

—  ayouT MapKeTHHTa, TO3BOJISIONINI OIIEHUTh, BCE JIM CPEACTBA UCIIOIB30BAHBI IS TIATEIBHON (DOKYCHPOB-
KM YCUJIMU OTHeJa MPoAaX Ha IeneByto ayautoputo [10].

[Ipouenypa aynura TeneoHHBIX IEPErOBOPOB MEHEKEPOB MPEToiaraeT aHaIN3 BXOMAIUX U UCXOJSIINX
3BOHKOB KJIMEHTAaM Ha OCHOBAaHHH CIIEIYIOIIEH MOCIeT0BaTeNbHOCTH pabOThl cO 3BOHKOM (puc. 1).

3BOHOK B BrisiBnenue norpedHoCcTH Busur B [IL: TecT-npaiis,
call-uentp [purnamenue B L1 Tpel- uH, GUHAHCOBBIE YCIyTH

3BOHOK C HAITOMUHAHHEM
o epsom TO.
3BOHOK
MO CEPBUCHBIM aKIIHSIM

3sonox NPS Beoiaua a/m: nogapku,
3BOHOK MPOaBILA 3HAKOMCTBO C CEPBHCOM,

AnketraCLP poJaxa akCeCcCyapoB

Cocmasneno asmopamu no mamepuaiam uccieoosanus

Puc. 1. busnec-mporiecc paboThl O 3BOHKOM KJIMEHTA B IWJICPCKUH IICHTP

[IpakTrka OU3HECa MOKA3BIBACT, UTO B KPYIMHBIX JHICPCKUX IeHTpax (nanee — [I1]) cpeqHee KoMn4ecTBO 3BOH-
k0B B Mecsi okoso 3 000. M3 nux 30 % na cepsuc, 20 % B otaen npogax (30 % — roBwie, 70 % — MOCTOSHHBIC
kimeHTol) u 50 % B oTmen 3amacHbIX yacTel, Finance & Insurance (oTmen KpennTOBaHUS M CTPAaXOBAaHMS), OTIET
KaJIpOB, aJpeCHbIC 3BOHKH, YTOUHEHUE PACIIOJIOKEHHUS U TIpoYee.

MosxHo BBIJICTIUTL CICAYIOMIUC TOYKHU KOHTPOJA IO MOCTYIArOIIUM TeJIe(I)OHHBIM 3BOHKaM.

Co cTOpOHBI MapKEeTHHTA:

—  KOJHMYECTBO 3BOHKOB, COOTBETCTBHUE ILIAHY MPOJIaX, 3BOHKH MO MOJIEISIM aBTOMOOUJICH;

— 3(Q¢eKTUBHOCTh PEKIAMHBIX KaMIIaHUH;

— KOJHMYECTBO MPOITYyIICHHBIX 3BOHKOB: Ha dTane call-merTpa, Ha 3Tamne oraena mpojax.

Co cTOpOHBI 0TI MPOAaXK:

— aHaJKM3 UCTOYHHKOB 3BOHKOB, Iiepepacipeie]ieHHe Melia MUKCa;

— kBanuduKanus MEHeKepa OTAesa MPoJIax MMPHU MprueMe 3BOHKa;
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— IIOJIHOTa BHeceHus AaHHbIX o kinueHTe B CRM — cucremy (anri. Customer Relationship Management —
YIpaBJICHUE OTHOIICHHUSIMH C KIMEHTaMH);

— TPOLEHT BU3UTOB IO 3BOHKAM, MPOLIEHT KOHTPAKTOB 110 3BOHKAM;

— coONrofeHre JIOTUKY Ha3HAUYSHUS CIIeIYONIEro 3BOHKA KIIMEHTY;

— OTKIIOYeHHE MEHEKEPOB C HU3KOH KBaTM(UKAIHed OT MpreMa 3BOHKOB, PABHOMEPHOCTD PacIpeelIeHHe
3BOHKOB CPEJIl MEHEJKEPOB B OT/HEIIE.

[IpocnymuBaHre 3BOHKOB MO3BOJISIET OIEHUTH 3PPEKTUBHOCTh PabOTHI COTPYAHHKOB OT/ENa MPOIaX Ha pas-
HBIX 3Tarnax padoThl ¢ KIMEHTOM H JaTh KOPPEKTUPYIOUIYI0 0OpaTHYIO CBS3b.

Peanuzanus npouenypsl ayauTa TeneOHHBIX IEPETOBOPOB MEHEKEPOB MOKa3aHa HAa KOHKPETHOM IpUMepe
u3 npaktuku padotsl JL. Pe3ynbrar aynura Tene(pOHHBIX IEPErOBOPOB COTPYAHUKOB oTaeia npoxax Ll npen-
CTaBJICH Ha PUCYHKE 2.
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Cocmasneno asmopamu no mamepuaiam uccaedosanuil

Puc. 2. Cpenunii npoueHT 3(h)(eKTUBHOCTH paOOThI COTPYHNKOB OTAEIA IPOJIAXK THIICPCKOTO IIEHTpa
I10 3Taram padoThI C KITMEHTOM

Aynut paboThl OT/IeNIa MPOJIaK MO3BOJISIET BEISIBUTH MOTHBBI OTKa3a kKiaueHToB JLI oT mokynku. Tumosas cTpyk-
Typa MOTHBOB OTKa3a OT MOKYIKH CIIEAYOIIast:

— HekadecTBeHHoe oOciyxkuBanue — 45 %;

— OTCYTCTBHE MHAMBHUAyaJbHOTO Toaxona — 20 %;

— COMHHTEJIbHOE KayecTBO ToBapa — 15 %;

— BBICOKasi CTOUMOCTb — 15 %;

— npyrue GakTopsl U 00cTosITenbeTBa — 5 Y%.

Pesynbrater ayquTa TeneOHHBIX IEPETOBOPOB COTPYIHUKOB oTnena mpofax JI1[ u aynqura paboTel camoro ot-
JieNia MpoJaXk TO3BOJISIIOT CAETaTh CIEAYIONINE BbIBOIBI:

—  MEHEKEpHl IeMOHCTPUPYIOT HEYOBIETBOPUTEIbHBIE HABBIKH KOMMYHHKAITNH;

— Haubosee «IpOoBaJbHBIE» OJIOKH KPUTEPHEB — «BBISBICHHE MOTPEOHOCTHY, KIIPE3CHTAINS PEIICHH», «pa-
00Ta ¢ BO3paKEHUSIMU» H «3aBEPLICHHE PA3rOBOPay.

Ha ocHoBaHWM OnbITa IPOBEICHUS ayJUTa TeIeQOHHBIX IIEPETOBOPOB MPOAABIIOB ¢ KireHTaMu J[1] MOXHO BbI-
JICIUTD CIEAYIOMINE OCHOBHBIC TPOOJIEMBI:
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— MEeHeIKephl He ePEe3BaHUBAIOT KINEHTY, a TOJIBKO PearupyroT Ha MEepBUYHBIE 3alpPOCHI;

— oOueHue ¢ KINEHTaMH MPOUCXOAUT B IPOU3BOJIILHOM (hopMaTe, HET BaXKHBIX JIEMEHTOB. BBISIBICHHS I10-
TpebHOCTEH, Ipe3eHTannu, paboThl ¢ BO3paKeHUSIMHU, (PMHAIBHBIX TOTOBOPEHHOCTEH;

— OCHOBHOW MHCTPYMEHT MPOJAXH — CKHUJIKA;

— PYKOBOAMTENb OTIEJIa HE 3aHMMAETCS MPOBEPKOM KauecTBa MPOBEACHUS PaOOThl C KIMEHTOM.

— cHCTeMa MOTHBALMH, B KOTOPOH MPEeMHsI KaXKI0TO MEHeIKepa Mpoaax (GopMUpyeTcs: HCXOAs U3 pe3ylbTa-
TOB BCETO OTJIeNIa, @ HE OT KOJIMYECTBA 3aKPBITHIX 3TUM MEHEIKEPOM CHIEIIOK;

— MEHeIKephl OTJela NPOJaXK 3aHUMAIOTCSl, IOMUMO CAMUX MPOAAK, MHOKECTBOM JI€JI, HAUNHAs OT JOKYMEH-
TOOOOPOTA, 3aKAaHUNBAsI TEXHUYECKOW MOATOTOBKOM aBTOMOOWIIA K BBIAAYC;

— Hed(pdeKkTuBHOE BeJCHNUE KINCHTCKON 0a3bl;

— HeaddekTrBHAT paboTa ¢ 3arpocaMu/o0panieHUsIMA KIHNEHTOB;

— Hed(p¢exTuBHAS paboTa ¢ KIMEHTaMH, KOTOPbIE YK€ CAeNall MOKYIKHU;

— Hedd¢ekTuBHAs paboTa ¢ aCCOPTUMEHTOM H/Wi nipeuiokenusmu JI11.

OO0wuit BBIBOA 1O pesyibrataM aynuta — B JLl peannsyercst naccCuBHasi MOJENb MPOAAX, U OHA TpebyeT Kop-
PEKTUPOBKH.

B kadecTBe KIIIOUEBBIX WHUIIMATUB JUJIEPCKUM LIEHTPAM MOXXHO PEKOMEHIOBATH:

1) nmepepacnpezneneHue GyHKIUNA MEXKAY COTPYAHUKAMHU OTHAEa IPOJIAXK:

— BBEJICHHUE JCKYPHBIX MEHEIKEPOB Ha TeleoHe;

— pas3rpy3Ka 3a CyeT ITaTa TEeXHHYEeCKOTO IMepcoHaa;

— aBTOMAaTH3alMs MPOILECCOB;

2) M3MEHEHHE CUCTEMbl MOTHBAIIUH:

— HCKJIIOYEHHE BO3MOXKHOCTH IIOJIy4EHHUsI OOJIBIION IPEMHUH NIPU HU3KHUX MIPOAAKaxX;

— IepcOoHalbHbIE MOTUBALIMOHHBIC IPOTPaAMMBI 11 MEHEKEPOB;

3) TMoBBIIIEHHE KauecTBa padOThl COTPYAHHUKOB MTOCPEJCTBOM PETYISIPHOTO OOyUCHHS;

4) ycusneHre KOHTPOJIS 32 KaKIbIM KIMEHTCKUM OOpallleHUEeM U CIIEJIKOM: 3aKphITHE KOHTPOJIbHOIO JIUCTA €XKE-
HEBHO y CTaplIero MEeHEeKepa OT/Aea IPoiax, B IEPCIEeKTHBE Yepe3 BHeapeHue qopadotrku CRM-cucremsr;

5) ymnpaBiieHHe MmpojakaMH Ha OCHOBE «JIMJOTeHEepaluny, Mpeanoiaraolee HCrnojib30Banre MHTepHeTa Kak
kaHajna mpomax [1, 12].

«JIuporenepanus (ot anri. leads generation) — 3To BUJI MHHTEpHET-MapKETHHTa, OCHOBAHHBIN HA reHepaluu (ToITy-
YEHHH) JINJOB (KOHTAKTOB MOTEHIIHAIBHBIX KJIMEHTOB), KOTOPbIE 3aMHTEPECOBAHBI B ITOKYTIKE TOBAPOB MIIH yciIyr» [7].
JIugom Ha3bIBaeTCs MOTEHUMAIbHBIM KIMEHT, KOTOPBIM OTpearupoBa Ha MapKETUHIOBYI0 KOMMYHHUKALIMIO ITPOJABLA,
HO ellle He onpenenuics ¢ BeIoopoM. Takxke, THIbI — JaHHBIE, KOTOPBIN OCTaBHJI ITOJIb30BaTENb O ceOe (3aroIHuB aHKe-
Ty, TIOATIMCABIINCH HAa PACcChUIKY U T. 11.). JIto6as numoreHepanys KJIHMEHTOB CBA3aHa C IPOIBMYKEHUEM TOBAPOB U YCIIYT;
3TO AESATENbHOCTb, [TOJIPa3yMEBAOIIAsl HEMPEPBIBHBIN NOTOK JAHHBIX O NOTEHUUAIbHBIX KJIMEHTaX B KoMOaHuto [1; 6].

BaxxHo BBICTpOUTH 3P PeKTHUBHBIN ponecc ynpasienus dunamu [11]. Cxema peanuzauuu MOJIEIH U MEHE-
KMEHTA JUJIS TUJIEPCKOTO LIEHTpa MpUBEJeHa Ha pUCyHKeE 3.

3amaya MOJENU — YIIy4llIeHHe KOHBEPCHUH JINAOB HA OCHOBE OPraHM3aluy MpoLecca JO3BOHA 10 MOTCHIIHATIBHOTO
KJINEHTA MO cleayroleil cxeme: 5 MONbITOK J03BOHA B TeueHue 3 nHel. TeM, KoMy He yaanoch T03BOHUTHCS HOTBIT-
Ka moBTOpsieTcs uyepe3 1 mecsan. Ecnu Bropast mombITKa TOXKE OKa3zallach HEYJAuHOM, TO JIMJI CYUTAETCA XOJIOIHBIM.

Oco0oe BHMUMaHHE B YNPaBICHUU MPOAaKaMU Ha OCHOBE «JIMJOTEHEPAlUU YIeseTcsl padoTe ¢ MOTepPSHHBI-
MU JHIaMU.

[ToTepstHabIEe NTHUBL:

1) moTeHIMaNbHbIE KIUEHTHI, KOTOpbIE yXKe 00paliaiuch K JUJIepy, HO HEe 3aBEPIINIIN MPOILECC MOKYIKH
B TeueHue 30 kajeHIapHbIX JHEH;

2) KIMEHTHI cO cTarycoM B cucteme 1C:

— 3anpochl HA TECT-APANB;

— OTKa3bl OT 3aKasa;

— IICHOBBIE MPEIOKECHMUS.

Lens paboThI ¢ MOTEPSHHBIMU JHJAAMH — BEPHYTh UX HA PBIHOK M 3aBEPUIUTH IMpoliecc mpoaaku. Kak mokassi-
BAET OMBIT PabOThI, KATETOPHS MOTEPSIHHBIX JINZOB 3aCIy’)KMBAaeT BHUMAHUS [10TOMY, 4TO:
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Cocmasneno asmopamu no mamepuaiam uccieoosanuil

Puc. 3. Monenb nua-MeHeKMEHTa TUIepCKOro IeHTpa

— 52 % moTeHNIHAaNbHBIX KIMEHTOB, TAaK U HE COBEPIIUBIINX MOKYIIKY, BCE €Ile ObUIA PaCIIONIOKEHBI K ITPUO-
OpEeTEHUIO aBTOMOOMIIS;

— 72 % He uCKIII0YaIu BO3MOKHOCTH TOKYIIKH BEIOPAHHON MOJIENN/TIOKYIIKH Y BEIOPAHHOTO AMIIEepa;

— 25 % mnroneii Bce enie OKUAaNN, KOrJa ¢ HUMH CBSDKETCS THIIEP.

PaboTa ¢ moTepstHHBIMU JIMJIAMU CBOJUTCS K CIEAYIOIIUM MPOIeaypam:

— 003BOHBI;

— 003BOHBI / PacCBHUIKU ¢ MH(POPMALUEH O CICIHATBHBIX MPEIIOKEHUSX;

— mnpurnamenne B Brand Expirience Center;

— TIpUTTANIeHHe Ha MEPOTPHSITHS;

— IpenjoKeHue aBToMoOusel ¢ mpoderom;

— mpemioxeHue apyrux opermos L.

[IpoueHT Bo3Bpara no pesyibrataM padOThl C MOTEPSIHBIMU JUAaMu cocTaBisieT oT 5 % 10 10 %.

MapkeTosoT MHUIIUUPYET 003BOHBI/PACCHIIKUA, COCTABISET CKPUIIT, TOTOBUT 0a3bl, OTCIICKUBAET KOHBEPCHIO.
3amava — BCerjga ocTaBaThCs Ha CBSI3U C KJIMEHTOM, TOTOMY YTO €CJIM MBI Ha CBS3U — MBI MOXKEM Ha3HAuYWUTh BCTPEUY.

YBeanunth 3(pPeKTUBHOCTD U MEHEDKMEHTA JUIEPCKOTO IEHTPa MO3BOJISAET MpUBIeUeHe nMopTepa. Poct
3(hpEeKTUBHOCTH U] MEHEDKMEHTA MIPU 3TOM JIOCTUTACTCS 32 CUET:

— COBMECTHBIX MHHIIMATHB HA BCEX YPOBHIX MapkeTHHroBo# nestenbHocT ATL/BTL/CRM/SOME;

— 9] peKTHBHOTO COBMEIICHHS AUIEPOM BHITIOITHEHHUSI COOCTBEHHBIX MAPKETHHTOBBIX 3a/1a4 C MAPKETUHTOBON
MOJINTUKON UMITIOPTEPA;

— aKTHMBHOM MapKETHHIOBOM MO3UIIMU JUJIEPa B TEKYILEH SKOHOMUYECKOM CUTYalllH, pealn3alii MapKeTUHIO-
BBIX ITPOEKTOB, HAMPABJICHHBIX HA JOCTIDKEHHE KITFOUEBBIX TIOKa3aTelNell TUIepcKoro On3Heca u OM3Heca UMITOpTepa;

— TIOWCKa HOBBIX MCTOYHUKOB JIMJOTEHEPAIUU, pa0OThl ¢ MAPTHEPCKUMU 0a3aMu, MPOTPaMMON JIOSUIBHOCTH,
paboOThI ¢ «TOPSTYUMHUY KIUECHTAMHU, NMEPEAAHHBIMU UMIIOPTEPOM;

— (oxkyca na Bemonaenue KPI (Tpaduk B moypywm / Ha muiepckue caitel/Ha auiepckue BTL-mepomnpus-
THSI), aKTUBHOTO UCITOJIB30BAHUS ISl JOCTHIKCHUS Ieel BCEX JOCTYIHBIX COBPEMEHHOMY IMJIEPY MapKETHHTO-
BBIX HHCTPYMEHTOB;

— OwW3HEeC-BHU3UTOB.
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Paszeumue ompaciesoco U pecuoraitbrhoco ynpaeienusl

Takum 00pa3om, JIMJOTCHEPAIIUI0 MOYKHO C YCIIEXOM MPUMEHSTH JIJIsl HOBBIIICHUs () ()EKTUBHOCTH TACCUBHBIX

MPOJaX.
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