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AHHOTaUMA

CraTpsl TOCBAIIEHA TPOOAEME COBEPIIICHCTBOBAHUS YIPABACHNA KAHCHTAMI
wa B2B peiHkax B ycaoBuAx nudposusannu. [lyrem aHansa AnrepaTypsr
ITO HCCACAYEMON IIPOOAEMATHKE aBTOPAMH BBIBACHEI OCHOBHBIC (DAKTOPHI,
CIIOCOOCTBYIOIINE IIEPEXOAY OT YIPABACHHA KAIOYCBBIME KAHCHTAMH K Map-
KETHHIY, OCHOBAHHOMY Ha YIIPABACHHUU BCEMH KAMCHTAMU KOMITAHHN (AKKAYH-
TAMH) C IIEABIO HACHTH(DHKAIIMHI HAHOOAEE IIEPCIICKTHBHEIX KAHEHTOB, 4 TAK-
K€ MX PAa3BUTHA U YKPEIIACHUSA B3AMMOOTHOIIICHHE. YIIPABACHIE KAHCHTAMH,
OCHOBAHHOE HA UX IIEPBOHAYAABHOM CEIMCHTHPOBAHNH, 4 32TEM B3aAUMOACHCT-
BHE C KAHCHTAMH C YIETOM HX ITO3UIIUHUE, IPHBOAAT K 3HAYHTEABHOMY YAYU-
LICHUIO IIPOU3BOAUTECABHOCTH. AHAAN3 3aPYOE/KHBIX HCCACAOBAHUIL, 4 TAKKE
IIPOBEACHHBIH B PAMKAX AAHHOIO HCCAEAOBAHUSA OIIPOC ITO3BOAHAN ODOCHO-
BaTh HEOOXOAHMOCTD HCIIOAB30BAHUA COBPEMCHHBIX CTPATEIHH YIIPABACHUA
KAFOUEBBIMU KAHECHTAMU M MAPKCTHHIOM. B cTaThE BBIABACHBI M CHCTEMATH3H-
poBaHsbl (pakTOPEL, crrocobcTByromue 9P EKTHBHOMY BHEAPCHUIO CTPATEIHIA
VOPABACHHA KAIOYECBBIMU KAHCHTAMHU M MAPKECTHHIOM B IIPAKTHYCCKYIO Ac-
TEABHOCTb COBPEMECHHBIX KOMITAHHH, 4 TAKKe pa3pabOTaH OINPOCHBIH AHCT.
AHaAU3 HCCACAOBAHUIL, B CBOIO OYEPEAD, IIO3BOAUA BBIABUTH IIEPCIICKTUBHbIC
HAIIPABACHUSA B YIIPABACHHH BCEMH KAMCHTAMH KOMITAHHH, TAKHE KAK IOCTE-
IIEHHOE BHEAPCHUE METOAOB IIH(POBOrO MAPKETHHIA, HCIOAB3OBAHME TEX-
HOAOIMYICCKUX AOCTHKECHUH (HCKYCCTBEHHOTO HHTEAACKTA M OOAQYHBIX BBIYH-
CACHHMIA), IIPEAOCTABACHHE OOAEE IEPCOHAAM3ZHPOBAHHOIO OIIBITA, CO3AAHIC
MACIITAOUPYEMBIX CTPATEIUI, Pa3pabOTKa M BHEAPEHHE OTECYECTBCHHBIX IIH(p-
POBEIX TAAT(OPM 110 YIIPABACHUIO BCEMH KAMEHTAMH KOMITAHHH.
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Abstract

The article is devoted to the problem of improving customer management
in B2B markets in the context of digitalization. By analyzing the literature
on the issues under study, the authors identified the main factors contribut-
ing to the transition from managing key customers to managing all the com-
pany’s customers in order to identify prospective customers, their develop-
ment and strengthening relationships. Customer management based on the
initial segmentation of customers, and then interaction with them in accord-
ance with their position lead to a significant improvement in productivity. The
analysis of foreign studies, as well as the survey conducted within the frame-
work of this study, made it possible to justify the need to use modern strat-
egies for managing key clients and marketing managing. The article identi-
fies and systematizes the factors contributing to the effective implementation
of strategies for managing key clients and marketing in the practical activi-
ties of modern companies, and also a questionnaire has been developed. The
analysis of the research, in turn, revealed promising areas in the management
of all the company’s clients, such as the gradual introduction of digital mar-
keting methods, the use of technological advances (artificial intelligence and
cloud computing), the provision of more personalized experience, the crea-
tion of scalable strategies, the development and implementation of domes-
tic digital platforms for managing all the company’s clients.
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BBEAEHUE

Vapasaenue karouessimu kanenTamu (aura. Key Account Management, aasee — KAM) craro oannm 3 dyn-
AAMEHTAABHBIX H3MCHCHUH, KACAFOIIIXCA KOOPAHMHAIIMH HALOOACE CTPATEIMYECKUX OTHOIICHUH B KOMITAHUAX
Ha B2B (amra. Business to Business — Gusuec aast OusHeca, aanee — B2B) porakax. KAM npeamoaaraer kom-
IIAEKC METOAOB pabOTHI € aKKAYHTAMH (aHIA. acCcoOunt — Ha3BaHUE KAMECHTOB Ha B2B prIHKax), a He TOABKO Hc-
IIOAB3OBAHNE TPAAUIIMOHHBIX TPAH3AKIIHOHHBIX H COPEBHOBATEABHBIX METOAOB. Kommannn BHeapsror KAM
II0 Pa3HBIM IPHYMHAM, CPEAH HUX — ITOBBIIIEHHE OPHEHTAIMN HA KAHEHTA, OITUMU3ALNA BHYTPEHHHUX IIPO-
LIECCOB MAU YBEAHYECHHUE IIPOAAIK.

Coraacro ompocy Gartner, Ha AOAIO KAFOUEBBIX AKKAYHTOB B KOMIIAHUAX, YIIPABASIOIINX TPAAULINOHHBIM CITO-
cobom, rpuxoaurcs Beero 33 % serpyuxn ot npoaak [1]. A onpoc Gallop, mocpAIeHHbIT AHAAUTHKE U IEPCIICK-
THBHBIM TpeHAAM B2B, mmokassiBaer, 4To OpraHusanuu, KOTOpbIE aKTUBHO BHEAPAIOT IporpamMmel KAM, aemoH-
CTPUPYIOT BIICYATAAIOIIHE PE3yAbTATH: Ha 34 % OoAbIe ipubbIAbHOCTH, Ha 50 % OOABIIIE IIPOAAIK B BBIPYIKH,
Ha 33 % OOAbIIIE IITAHCOB CTATH AYYIIIIM BEIOOPOM KAHMEHTOB AAf OyAyIero omsmeca [1]. YAOBAETBOPEHHOCTD
KAHEHTOB moBpiraerca Ha 20 % B TedeHHe HECKOABKHX AT IIOCAE cO3AaHUA IIporpammbl KAM, aro oObraHO
oTpaxaerca Ha yBeandeHnn npuOsian Ha 15 %. [lpenmyrmectsa co BpeMeHeM IIPHOABAAIOTCHA, IIOCKOABKY IIPO-
rpammer KAM, aefictyrorie 6oAee 5 AeT, OOBIMHO ACMOHCTPHUPYIOT IIH(PBI, KOTOPBIE TOYTH yABausarotcs [1].

LleApro CTATBH ABAAIOTCA OOOCHOBAHHE HEOOXOAHUMOCTH BHEAPEHHA CHCTEMHOTO IIOAXOAA K YIIPABACHHIO
akkayHTaMH Ha B2B peiHKax; BEIABACHHE OCHOBHBIX (DAKTOPOB BAUAHHUSA HA BO3MOKHOCTD BHEAPCHUSA KOMIIa-
ausmu KAM n ABM (asra. Account-Based Marketing — MapkeTnHr, OCHOBaHHBII HA YIPABACHUN aKKAYHTA-

mu, aAaree — ABM) mporpaMum; IMOKCK IIEPCHEKTUBHEIX HarrpaBAeHui pasputus ABM.

TEOPUA U METOAblI UCCNIEAOBAHUA

KAM yXOAHT CBOMMH KOPHAMHU B MAPKETHHI B3aHMOOTHOILEHHUI, KOTOPBIH BO3HUK B KoHIle 1980-x rr.,
ITOAYEPKHBAA DAAAHC MEKAY IIPUBACUCHHEM U YACPKAHIEM KAUCHTOB, I IIPUBEA K PACTYILEMY HHTEPECY YACP-
KAHUA KAMEHTOB C IIOMOIIBIO YIPABACHHA B3aMMOOTHOIIEHUAMH HA Pa3HBIX PBHIHKAX. MapkeTHHI B3anMOOT-
HoleHui ObiA pacimuper u passut B 1990-x rr. 0coGEHHO Ha PBIHKAX ACAOBBIX OTHOIIEHHMN, rae popmaru-
30BaHHBIC IIPOTPAMMEI YIIPABACHHUA B3AaHMOOTHOIIECHUAME IIPHOOPETAAN BCe DOABIIICE 3HAYCHUE.

K cepeanne 1990-x rr. KAM BEIACAHACH B OTACABHYIO 00AacTh mccaeaoBaruii. Onpeaescana KAM, xak
IIPaBHAO, POKYCHPOBAAUCH HA KOHKPETHBIX ACIIEKTAX VIPAaBACHHA akkayHTamu. HekoTopele aBTOpPBI aKkieHTH-
PYIOT BHUMAHNE Ha CIICIHAABHBIX ACHCTBHAX AASl KAFOUEBBEIX aKKAyHTOB. Hamprmep, sKCIIEPTHI yTBEPKAAIOT,
YTO YIPABAEHHE KAIOYEBBIMH aKKAYHTAMH O3HAYAET OPHEHTAIIUIO HA KPYIHEHIINX U HAMOOAEE BA/KHBIX KAHU-
€HTOB IIYTEM IIPEAOCTABACHUA HM OCODOTO OTHOIIECHUA B OOAACTAX MAPKETHHIA, AAMUHHCTPHPOBAHUA H 00-
cAykuBaHHUA [2]. Apyrrue MCCAEAOBATEAN ITOAYEPKUBAIOT POAD AKKAVHT-MEHEAKEPOB B IIPOIIECCE B3ANMOACH-
CTBHSA C KAIOYCBBIMU aKKayHTaMH. CIICIIMAANCTEL OTMEYAIOT, IYTO HOAXOAR K KAM mpeamoaararor, 910 OAnH
PYKOBOAHTEAD HAH KOMAaHAQ OepyT Ha ceOs OOINYIO OTBETCTBEHHOCTD 32 BCE aCIIEKTBI OM3HEca KAMeHTa [2].
Konnennusa XomOypra, Bokmana n AskeHceHa sBAsieTC DOAEE PACILIHPEHHOMN, IIOCKOABKY OHA OXBATBIBACT AC-
ATEABHOCTD M ACHCTBYIOIIIHX AHWII, 4 TAKXKE PECYPCHI 1 (popmarnsarurio [2].

B Anreparype mo yupaBACHHIO MAPKETHHIOM MAPKETHHI KAIOYEBBIX aKKAYHTOB fABAACTCA XOPOIIO H3BECT-
HOW KOHIIEIIINEH yIpaBAeHUA AeAOBBIME oTHOIeHHAMH. 1970 1. i mavaso 1980-x rr. ozmameHoBaAncs po-
CTOM MHTEPECA K HCCACAOBAHUAM B 9TOI 0DAACTH, KOTOPHIN errie OoAbIre ycuauaca B 1990-x rr. BMecTe ¢ BO3-
HHUKAFOIITAM HHTEPECOM K MAPKETHHTY B3aNMOOTHOITIEHUH [3].

OAHAKO SMITHPUYECKUE HCCACAOBAHIA OBIAN (PPATMEHTAPHBIMU U HE OObEAMHHAN KOHKpPETHBIE acekTer KAM
B eAHHYIO CTPyKTypy. LInpoxomacirrabHeIX SMIIHPUYECKHX HCCAEAOBaHMI 110 KAM HeAOCTaATOYHO, 2 KOHLIEIITYaAb-
Had 1 smimprdeckas padbora o KAM ocHoBBBaeTCA Ha HAOAFOACHHAX 32 KoMITaHIAMHE, (hopmasnzosasimmu KAM,
1 HE PaCIIPOCTPAHACTCH HA TE€ KOMIIAHUH, KOTOPBIE HCIIOAB3YEOT B HEKOTOPBIX CAYYAAX (DPAIMEHTAPHO 3TOT IIOAXOA.

CyI11eCTBYIOT HECKOABKO IPYIIII HCCACAOBAHHH, Ka/KAAA U3 KOTOPHIX (DOKYCHPYETCA HA PA3AHMYHBIX ACIIEK-
tax KAM.

1. B kadecTBe €AMHHUIIBI AHAAM3A HCIIOAB3YETCH MEHEAKEDP IO PabOTE C KAFOUEBBIMH AKKAYHTAME C YIETOM
IIATTEPHOB €I'0 IIOBEACHHSA, AHYHBIX IIPOAAK A TAKAKE, IOBEACHU, TPEOYEMOIO OT IIPOAABIIOB AAfA ITOCTPOEHUA
VCIICIIHBIX OTHOIICHHH C KAFOUEBBIMH AKKAYHTAMU. B OCHOBHOM 5TH MCCACAOBAHUA ITOKA3BIBAIOT 3HAYHTEABHYIO

HEYAOBACTBOPEHHOCTDH KAFOUEBBIX MEHEAKEPOB 110 pa0OTE C KAMEHTAMH HX TEKYIIHMU IIPOrPAMMAME OOYJIEHHA.
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2. Bropas rpyIma HCCACAOBAHUI TECHO CBA3aHA C MAPKETHHIOBBIMH HCCACAOBAHMAME B3ANMOOTHOIICHHH.
HeckoABKO aBTOPOB OIMCBHIBAIOT 3BOAIOIIMOHHBIN IYTh B3AUMOOTHOIIIEHHI C KAIOYEBBIMH AKKAYHTAMH OT OO-
Aee HH3KHAX K OOA€e BBICOKHUM CTEIIEHAM BOBACUCHUA U COTPYAHHYECTBA. DTH HNCCACAOBAHHA IIO3BOAIIOT CAC-
AQTb BBIBOA O TOM, YTO YeM AAHHHEE H CAOMKHEE CACAKA, TEM OOABIIIEE 3HAUCHUE IIPHOOPETACT OOCAYKUBAHIE
KATIOYCBBIX AKKAYHTOB C IIOMOIIBIO IIporpamMm KAM.

3. Tperps rpyla HCCACAOBAHUIN 3aHUMAETCA MCCACAOBAHHMEM OOIIUX HPOOAEM YIPABACHHA KAIOYEBBHIMI
aKKayHTaMH [2].

4. ABe BakHBIC 00AacTH HayaHOH AmTepaTypsl 10 KAM xacarorcs moacauposanus KAM u ompeaescHns
ApaiiBepos rpoussoautespnocTa KAM [4].

CpeAl pOCCHICKIX YYICHBIX, HCCACAVIOIINX IIPOOAEMY VIIPABACHUSA B3ANMOOTHOIIICHUAMI Ha IIPOMBIIIIACH-
HBIX PBIHKAaX, 0c000e MecTo 3anumaroT padorsl C.I1. Kyrr i coaBTopoB, B KOTOPEIX HOAPOOHO paccMOTpEHa
TeMa CO3AAHUA U VIPABACHHA B3aUMOOTHOIICHUAMH dYepe3 npusmy mnoprdeapnoro moaxoaa [4]. C.I1. Ky
1 COABTOPBI OTMEYAIOT, YTO HE CTOUT YACAATD BHUMAHUE Y3KOMY KPYTY KAIOUEBBIX AKKAYHTOB, HCOOXOAUMO pPa-
601aTh C pasHbMu KaTeropusMmu B2B kAneHTOB, pacmpeAeAds COOCTBEHHBIE PECYPCHI C YICTOM AOXOAHOCTH,
PHCKOB U IEPCIIEKTHB. JTO IIO3BOAHT U3YYNTh KAUECHTOB Ha DOAEE TAYOOKOM YPOBHE, BBICTPAHBATH OOACE TEC-
HbIC B3aMMOOTHOIIICHHUSA, CTPATEIMYECKUE AABSHCH I ACAOBBIC ceTH [5].

M3-3a pasAHMYHBIX HAIIPABACHIH HCCACAOBaHUN B obAacT KAM B HaydHOI AHTEpPATypE IIO YIPABACHUIO
MApPKETHHIOM AO CHX IIOP HE CYIIECTBYET COIAACOBAHHON KOHIICIIIIUU YIIPABACHUA KAIOUYEBBIMH AKKAYHTAMU.
B Hay4HBIX IYOAMKAIIHAX BEIACAAIOT YETEIpe OCHOBHEIE XapakTepructuku KAM.

Bo-1epBbIx, IpOrpaMMbr AAfL KAFOUEBEIX AKKAYHTOB BKAIOYAIOT CIIEIIUAABHBIE MEPOIPUATUSA, KOTOPDIE HE IIPEA-
AAraroTCs OOBIYHBIM AKKAYHTAM. DTH CIIELHAABHBIE MEPOIPHUATHA OTHOCATCA K TAKHM ODAACTAM, KaK IIEHOO-
OpasoBaHue, IIPOAYKTBL, YCAYIH, AUCTPHOYLHA 1 OOMeH HH(MOPMAITHEH.

Bo-Bropeix, B IporpaMmax ¢ KAIOYEBBIMU aKKAYHTAMH YIACTBYIOT aKKAyHT-MEHEAKEPEI, KOTOPbIE HECYT OTBET-
CTBEHHOCTD 32 BECH IIPOLIECC B3ANMOACHCTBUA C KAFOYEBBIMU aKKAYHTAMH Ha BCEX YPOBHAX oprauusaruu. OHu
ABAAIOTCH IIPEACTABUTEAAMI KAHCHTA HA CBOCH TEPPUTOPUHU U IIPEACTABUTECAAMHI CBOCH KOMIIAHIN HA TEPPUTO-
PHHI KAHEHTA; MOIYT Pa0OTATh B CBOEM O(PHCE U B IIOMEIIEHUAX KAIOUEBOrO akKayHTa. MeHeAKephl HyKAAIOTCH
B CIIELIMAABHBIX MEXAHN3MAX MOTHBAIIMN M HAaBBIKAX, YTO BAHUAECT HA UX OTOOP, OOyYECHME H KAPbEPHBIH POCT.

B-tpersux, KAM 00beAnHACT YCHAMA MHOTHX IIOAPASACACHUIN KOMIIAHHH, BKAIOYAHd, IOMUMO MapKETHH-
ra U TPOAAK, Takre (DYHKIIMOHAABHBIE IPYIIIBI, KAK IIPOU3BOACTBO, HCCACAOBAHUA, Pa3padOTKH U (DHHAHCEL

B-dgerBepThIx, Ha (GOPMUPOBAHME IIPOIPAMM YIIPABACHUA KAIOYEBBIMU AKKAYHTAMU BAUAIOT XaPAKTEPUCTH-
KU ITOKYIATEACH M PBIHOYHOM CPEABI: LIEHTPAAU3ALINA 3AKYIIOK, CAOKHOCTD 3aKYIIOK, KOHIICHTPALIUA CIIPOCA
U MHTEHCUBHOCTb KOHKYPEHITHH.

B 3aBucHMOCTH OT TAKHX XapaKTEPHUCTHK, KAK 3aACHCTBOBAHHBIEC BUABL ACATEABHOCTH, ACHCTBYIOIIIHE ANIIA,
PEeCypCBl HAT CTEIIEHb (DOPMAAHUSBALIIH, B YIIPABACHYCCKOMN IIPAKTHKE BCTPEIAFOTCA PASAUIHBIC KOH(DUIYPAIIHI
KAM. HMccaepoBanme yuaeHbx Bo TAaBe ¢ Kprermanom XoMOyprom sMITHPHYECKH BBIABIAO 8 THIIMYHBIX KOH-
duryparuiit KAM, Tem caMbIM IOATBEPIKAASA, YTO CTAaHAAPTHOrO 1oAxoaa k KAM wme cyrectsyer [6].

Breapenue u yrnpasacuue cucremoit KAM B komMmasuu TpeOYIOT 3HAYHUTEABHBIX YCUAUN C TOYKH 3pe-
HUA 3aTPaT ¥ BPEMEHH, CYIIECTBYIOT CEPbE3HbIE OPraHU3AIMOHHEIC IIPEUATCTBHA AASl YCIIEITHOIO BHEAPEHUA
KAM. Kak caeAcTBHE, BAKHO IIOHUMATh BO3MOKHOE BAHAHHE KAXKAOTO U3 MHOIMX IIEPEIHCACHHBEIX (DaKkTO-
POB Ha MPOU3BOAHTEABHOCTH IKAM.

OaHako KoMImaHuy He TopomArcs ¢ BueApenneM KAM, moToMy YTO paccMaTpHBAIOT €ro CKOpPeEe KaK dAc-
MEHT AEATEABHOCTH OTAEAA IIPOAAK, 4 HE KaK IIPOIPAMMY VIIPABACHHUSA OPraHHU3AI[MOHHBIMU H3MCHCHHUAMU,
koTopoit KAM sBaserca. KoMIaHuu TpaTaT HECKOABKO ACT HA TO, YTOOBI COCPEAOTOUNTHCA HA OOCYKACHUM
HEOOXOAUMOCTH Pa3BHTHA B3AUMOOTHOIIECHHI C AKKAYHTAMH, IIPEKAE YEM OPIaHH3AIMHU HAYHYT U3MEHATDH
CTPYKTYPY H IIPOILIECCH IIPEAOCTABACHUSA IIEHHOCTH, KOTOPbIE BKAIOYAIOT B ceOA MEK(YHKIIMOHAABHYIO KOOP-
AMHAITHIO U IIOAHBIH CABHUT B KYABTYPE B CTOPOHY KAHEHTOOPHEHTHPOBAHHOCTH BO BCEX BHAAX ACATEABHOC-
Ti. MHOIME KOMIIAHUH IIEPEOCMBICAHBAIOT TO, KAK OHH YIPABAAIOT CBOUMHU HANOOAEE BAKHBIMU AKKAYHTAMU,
M KaK OHU IPOEKTHPYIOT CBOIO BHYTPEHHIOIO OPraHU3AIINIO, ITOOBI 3(P(EKTUBHO B3AUMOACHCTBOBATD C KAU-
eHTAMH. B 9TOM KOHTEKCTE (DHPMEL BCE HaIle OOBEAHHAIOTCH BOKPYT KAUEHTOB H IIEPEBOAAT PECYPCHI U3 IIPO-
AYKTOBBIX HAH PETHOHAABHBIX ITOAPA3ACACHHE B OM3HEC-CAMHUIIBI, OPHEHTUPOBAHHBIE HA AKKAYHTHI [6].

OAHHM 13 OCHOBHBIX (PAKTOPOB BAUAHHA Ha CTPYKTYPY U IIponsBoanTeAbHOCTs KAM siBAfeTCs nudpoBusa-

s 6H3HeC-HpOL{€CCOB. O6H_I€HI/16 IIPOUCXOAUT IIO PASAMYHBIM KaHAAAM, TAKMM KaK ATYHbIC 6CCCABI, ITMCbMCHHBIC
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COOOIIEHHA 1 BCE YaIlle Yepe3 COLMaAbHbIE ceTH. KOMMYHUKALIIA 9aCTO PACCMATPUBACTCA KAK IIPEAIIOCHIAKA AAS
AOCTIKEHHSA pe3yAbTatoB B oTHOIeHusX. Obrenne 8 KAM oranuaercs ot obmenns 6e3 KAM ¢ toukn 3pe-
HUA 9aCTOTHL U KAYECTBA U, B CBOIO OYEPEAD, OKA3BIBACT BAHAHUE HA THOKOCTh OTHOIIEHUH U X 3 (DEKTHBHOCT.
VMeHHO ceroaHs HEOOXOAHUMO HAMTH OaAaHC MEKAY DOACE KAACCHYECKHM AMYHBIM OOILICHHEM, C OAHOIH CTOPOHBI,
1 1TIPOBLIMH, SKOHOMAILIMME BPEMS, HO MEHEE AMYHBIMI HHCTPYMEHTAMU KOMMYHHKALTHHI, C APYTOM CTOPOHHI [7].
B wacrHOCTH, COLIMaABHBIE CETH 1 MECCEHAKEPBI KAK HHCTPYMEHT, YCKOPSOIIUI U YIIPOIIAIOIIHA MEKAMIHOCTHOE
U IPYIIIOBOE B3AUMOACHCTBHE, OYAYT HIPATh DOABIIIYIO POADB B YIIPABACHHUH B3aNMOOTHOIICHHUAMI C KAFOYEBBIMHE
AKKAYHTAMII, 9TO CYIIECCTBEHHO ITOBAMACT Ha (DOPMAT IIPOTPAMM B3AHMOOTHOIIICHIH 1 CKOPOCTh UX pPeaAusannu [8).

Peus maer 00 HCIIOABP30BAHUH TEXHOAOTHH B IIOAHOH MEPE AAS AAAIITAIIHE K MEHAOIINMCA ITOTPEOHOCTAM
KAHEHTOB, yAeAsts 0coboe BHIMaHHEe DOAce OBICTPBIM IIOCTABKAM, COKPAIICHHIIO PACXOAOB U YAYUILICHHIO II0-
TpeOUTEABCKOTO OmBITA. TaK, B IIOCACAHIIE TOABI BCE OOABIIYIO IOIYyAAPHOCTh ¥ B2B mapkerororos m mpo-
AaBIIOB HabupaeT koumermua ABM.

Konrnerus ABM Briepssie mosisuaach B 1990-x 1., koraa Aon Ilemmepe n Mapra Poaxepc omnybankoBaan
KHUIy «byAyIiiee OAHOIO K OAHOMY», H TAKHM OOPa3OM HAYaAOCh ABHKEHHE K OOAEE IIEPCOHAAM3UPOBAHHOMY
ITOAXOAY K MapkeTHHTy. CTaAO OUEBHAHO, YTO HE KAXKABIC B3AHMOOTHOIIEHHUSA TPEOYIOT pa3BuTHA, TaK Kak ABM
ITO3BOAACT COXPAHATD PASANYHBIN (DOPMAT CBA3CH C KAXKABIM U3 aKKAYHTOB, OIIPEACAATD UX HCXOAS U3 LIEACH, CTO-
AIIUX TIEPEA B3ANMOOTHOIIICHIAMI HA OCHOBE CHCTEMBI Kprutepres [3]. OAHNM 13 BAKHEHIIINX (DAKTOPOB OLICHKH
axkkayHTa cranopured ero norerrnuas. 10 aer cuyers ITSMA (anra. Information Technology Services Marketing
Association — Acconmarius MApKETHHTA YCAYT B 00AACTH HH(MOPMALIMOHHBIX TEXHOAOTHI) KOHIICIITYaAH3HPOBa-
Aa ABM n HagaAa IIPOBOAUTH HCCACAOBAHHA, PA3pabaThIBATG TPEHUHIU, BEIBOAS CTPATEIMIO HA IIEPEAHHI IIAAH
B2B-mapkernnara. C tex mop mapkerosorn B2B Bce warre mpakTHKYIOT MAPKETHHTOBBIE CTPATEIUH, OPHUEHTHPO-
BAaHHBIEC, B IIEPBYIO OYEPEAb, Ha akkayHTbL, a ABM mHabupaer 060poTsL. Ceroans ABe Tpeta MapkeToAoros (66 %o)
BHeApsoT ABM, u OoAee derBepTr mAaHUPYIOT 3amycTuth nporpammel ABM B Oamxatitee Bpems [9].

Porrok ABM mapxernnra CIIA, manpumep, onenusasca B 750 mar acoaa. CIIIA B 2021 r. u, o mporso-
sam, aocturaeT 1 750 mas poaa. CLIA k 2027 r. Tako#l pocT 0OyCAOBACH pacTyIieil MOTPeOHOCTBIO B IIPEO-
Opa3soBaHUU TPAAUIIMOHHON KPATKOCPOYHOH MAPKETHHIOBOM IIEAH IPHBACYEHUA TOTEHIIMAABHBIX KAHEHTOB
B IIEAOCTHYIO MAPKETUHTOBYIO CTPATEIHIO AASl AOATOCPOYHOTO POCTA AOXOAOB. AHAAU3 HAYYHBIX ITyOAHKALIIH
ITO3BOAHA BEIIBUTH CACAYIOIIHE IIPOIICHTHEIC COOTHOIICHIA:

— 87 % wmapkeToaoros, ucmoApsyromux ABM, roBopsT, 9TO AAHHBIC HHBECTHIIHH IIPECBOCXOAAT APYTHC
MapKETHHIOBBIEC HHBECTHIIUH;

— 65 % CIemuaAnuCcTOB 10 MAPKETHHIY OIUCHIBAIOT CBOIO crparernio ABM kak ycierHyro;

— 82 % B2B mapxerororos rosopsr, uro Takruku B2B u B2C (anra. Business to Consumer — Ousnec aas
IIOTPEOUTEAS) B HACTOAIIEE BPEMSA IIEPECEKAIOTCA, KAUCHTBI OKHAAIOT COYYBCTBHA M MHAUBHAYAABHOIO B3aHU-
MOAEHCTBHS, HE3ABUCHMO OT TOTO, COBEPIIAIOT AU OHU IIOKYIIKH AAf CEOSl HAM CBOEH KOMITAHU;

— 94,2 % pecrioHAEHTOB B HacTOAIIIEE BpeMA pearnsyroT rporpammsl ABM (1o cpasuenuro ¢ 77 % B 2019 1.);

— 06 % O6penaoB HCcIoAB3yIOT ABM MapkeTHHT;

— TPEeTb MapPKETOAOTOB BHASAT OTAAYY OT MHBECTHIHH, mpessimarorntyto 50 % 3a caer ABM, ny 12 % pe-
CITOHACHTOB, AOXOAHOCTH IipeBrrcuaa 200 % [10].

Bcee o1 miudper AOKa3BIBAIOT, YTO, HECMOTPA Ha BEICOKYIO CTOUMOCTD BHeApeHua ABM Ha HagaAbHOM 7Ta-
I1€, IIPH IPABHABHOM IIPOCKTHPOBAHNN M BHEAPEHIN TAKON MaPKETHHI MOMKET CAYKUTh HCTOTHHKOM AOXOAA.

Ompoc 20 pykoBoAnTeAell POCCHICKHX KOMIAHHUI, IIPOBEACHHBII aBTOPAMH B PAMKAX AAHHOI'O HCCAEAO-
BaHUA, IIOKA3AA, ITO:

— 10 xommanuii ncrroansyror KAM;

— 2 xommanun ucnoAp3yror ABM (BerctpaumBasu ABM ¢ IMOMOIIBIO KOHCAATHHIOBOM KOMIIAHHM);

3 xoMIaHUHU He 3HAIOT O cymrectsoBaHun KAM u ABM;
— 5 kommaHu{ cTposAT OM3HEC HA AMYHBIX OTHOIICHHAX, BHEAPSA TEM CAMBIM HEKOTOPBIE METOAB ABM

HTHTYHUTHBHO.

OCHOBHbIE PE3Y/IbTATbl UICCZIEAOBAHUA

ABM MapKeTHHT ITOMOTAET KOMIIAHUAM PACIIPCACAATH CBOH PACXOABI CPEAH HAMOOAEE IICHHBIX aKKAYHTOB.
DTO MO3BOASIET MAKCHMHU3UPOBATH IIPUBACUYCHUIE ITOTCHIIHMAABHBIX KAHEHTOB B KPATKOCPOYHOI IIEPCIIEKTHBE

U YBEAHYNBATH AOXOABI B AOATOCPOUYHOMN mrepcrexTuse [11].
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HesaBucumo ot TOTO, KaKie OPraHU3aIlMOHHBIE MOACAH HUCITOAB3YIOTCH, CACAVIOIIIHE OCHOBHEIC 9ACMEHTEI
obecrreanBaroT apdexrusHOoCTE ABM:

— IIOAXOA C IIOAACPKKOH IIPOIIECCOB, ODECIIEIUBAIOIINN COIAACOBAHHOCTh HA OCHOBE AOKYMEHTHUPOBAH-
HBIX IIPOLIECCOB M UCIOAB3YIOIIHUI CYIIECTBYIOIIHE BO3MOKHOCTH U HH(MPACTPYKTYPY;

— YETKO OIIPEACACHHAA MOACAB B3ANMOACHCTBHSA, KOTOPAs YCTAHABAUBACT SICHBIC IIPABHMAA B3AIMOACHCTBHA
U OIIPEACASET, KAK YIACTHUKH B3AHMOACHCTBYIOT B paMKaX paOOdYEro Iporecca. DTO BKAIOYAET B cebdA mepe-
A9y MATEPUAAOB, METOABI PACIIPOCTPAHEHUSA BAKHON MH(OPMAIIUN HAU BXOAHBIX AAHHBIX, 3AIIPOCHI HA TTOA-
ACPIKKY, OKHAACMBIC CPOKI BBIITOAHCHHUSA M IIPOIICCCHI YTBEPHKACHUS;

— BOBAEYECHHOCTH TOII-MEHEAKMEHTA, UYTO YCTAHABAMBAECT KOHKPETHOE HAITPABACHHE A TAK/KE, YCKOPACT IIPH-
HATHE PEIICHUH M CO3AA€T OOIIYIO TIOAOTIETHOCTD, BUAUMYIO AAf KAFOUEBBIX y4acTHHKOB ABM;

— KOMMYHHKAITHH, B OCHOBC KOTOPBIX ACKNT IPHHIINI OMHUKAHAABHOCTIL.

B tabA. 1 mpeAcTaBACH BAPHAHT OIPOCHOIO AHCTA, KOTOPBIH ITOMOKET KOMITAHHUAM, IIAAHHPYIOIIIM BHEAPATD

COBPEMEHHBIE TIOAXOABI K yIIpaBAeHuio Ha B2B, onennts crenens cBoeil roroprocty k BueApennro KAM /ABM.

Tabauya 1
OGpa3err OIIPOCHOIO ANCTA AASL OIIPEACACHHA TOTOBHOCTH KOMIIaHUU K BHeApenuto KAM /ABM

OneHka

D axkropsl
P B 0aarax

BHEAPEHUA Onucanue

KAM/ABM (nanpu-

mep, 0-5)

— pasMep KOMHIAHUU U TPAEKTOPHUA POCTA, OPrAHU3ALMUOHHAA CTPYKTYPa KOMIIa-
HUL;

OpraausanmoONHbIe | — PBIHOK KOMIIAHIH;

AETEPMUHAHTHI — HAAWYHE OIIbITA «Hpo6AeMa/ PBIHOK»;

— MOAEAD AOXOAAR;

— TCKyIIas CTaAuA 3pCAOCTH OusHeca

— oObeAnHeHHE (DYHKITMOHAABHBIX TPYIIT: MAPKETHHT U ITPOAAMKH, AOTHCTH-

Ka, IIPOU3BOACTBO, HH(MOPMAIIHOHHBIEC TEXHOAOTHH, (DHHAHCH 1 OYXIaATEPCKU

raeT;

Pecypcar yaen
— HAACACHHE AKKAYHT-MEHEAKEPA (OOBITHO 3 IIPOAAK AN MAPKETHHTA) AOCTY-

KOMITAHII

ITOM K PECypcam, He CBA3AHHBIM C MAPKETHHIOM H IIPOAAKAMI, 4 TAK/KE OITPEAE-

AAFOIIMM CTCIICHD €O BAHAHHA HA IPYIIIBI, HE MMEIOIINE OTHOIICHUA K MapKe-

TI/IHI‘Y u HpOAa)KaM, AAA O6CCH€‘{€HHH KpOCC—q)yHKLIHOHaABHOfI I/IHTCI‘p(«lL[I/II/I

— dopmuposanne KoMaHA AAF obecrredenna KAM;

— BOBACYCHHOCTD TOII-MEHEAKMEHTA M3-3a CTpaTermdeckoro snadeHusa KAM;
— wmcroabsosanue Agile;

YeroBeueckue — CIIOCOOHOCTDH K OOYYEHHIO, HAAUYNE MCHEAKMCHTA 3HaHUH (043 3HAHUIA, Me-
pecypcsr HEAKEpA 3HAHNI);

— CTCIICHDb HCIIOAB3OBAHUS KPEATUBA B IIPOCKTAX;

— HAAUYHE HABBIKOB FCITOAB30BAHHA COBPEMEHHBIX TEXHUYECKUX PECYPCOB

" nporpaMM

— OIIPEACACHUE ITOPAAKA OTYETHOCTU U O(DUIIMAABHBIX CBA3CH MEKAY ACHAPTA-
MEHTAMH;

— cocTaBAeHHE O(PUIIMAABHEIX OFOAKETOB;

— AOKYMEHTHPOBAHHE IIPOIIECCOB M Pa3pabOoTKa OMHUIIHAABHBIX PYKOBOAAIINX
Dopmasmzanus
HpI/IHL[I/IHOB BEACHUA KAIOYEBBIX aKKayHTOB;

— HAAUYHC HHCTPYMEHTAPUA AASl OIICHKU IIPOCKTOB;

— HaAmgIHe (POPMAAM3OBAHHON KAMEHTCKOHW OA3bI;

— HAAHYHE IPOIEAYP KOHTPOAL
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Oxonuariue maba. 1

Onenka
DaxTopsl
B 0aaaax
BHEAPCHUA Omnmucauue
KAM/ABM (ranpumep,
0-5)
MuaTencuBroOCTD — CHEIUAABHBIC IIEHET;
AEATEABHOCTH — KAaCTOMH3AITUsA IIPOAYKTOB;
(IIpeAOCTaBACHHUE | — IPEAOCTABACHHUE CIICIIMAABHBIX YCAYT;
KAIOYEBOMY aKKAyH- | — KACTOMH3AIIUA CEPBHCOB;
Ty OOABIIIE BO3MOMK- | — COBMECTHAS KOOPAHHAIIHSA PabOYETo IpoIiecca;
HOCTEH, ¥eM OOBIY- | — obMeH mH(OpPMAIIIEH 1 IIepeAada ON3HEC-TIPOIIECCOB KAUEHTAM Ha ayTCOPCHHT;
HOMY KAHEHTY) — ABYCTOPOHHEE MHHIIUNPOBAHHUE ACHCTBHI
— HAAWMYHE COBPEMECHHBIX TEXHUYECKHUX pecypcos (aHra. hardware);
— HAAMYHE OPHUIHHAABHOIO IIPOrPaMMHOro obeciiedeHus (aHTA. software);
Kommynukarmmn — cospanue ABM IIPOTPAMM B3aUMOACHCTBUSA C AKKAYHTAMH HA OCHOBAHUH HX CET-
ABM MEHTAIIUH B COOTBETCTBHH C KPUTEPUAMHU,
— HCIOAB30BAHNE OMHHUKAHAABHOTO ITOAXOA2 K KOMMYHHKAITHAM;
— BHeApeHne nndpossix maardopm ABM

TIpumeuanue: B 3 cTonbIie oleHKa OyIeT MPOCTABIATHCSA B IPOLECCE MCIOIb30BAHUS OMPOCHUKA UCCIIEI0BATEIISIMHU.

Cocmasaero asmopamu no mamepuaiam ucmounuxos |2; 6]

Ha mpakruke KOMITAHUN HCIIOAB3YIOT TPH PA3AMYHBIX ITOAXOAA K pabOTE CO CBOMMHU AKKAYHTAMHU U ITIOTECH-
LHUAABHOM I[EACBOH ayAHTOpHEH. PaccMOTPUM HX IIOAPOOHO.

1. Oaun k oaHOMY. MakcHMaAbHO TEHAOPU3HpPOBaHHAA paboTa C HEOOABIINM KOAUYECTBOM AKKAYHTOB
(a0 50, gamue mexxay 10 u 20). 3aecn Aetictyer mpasuao 20/80 — 20 % axkayrros npurocat 80 % mpubsian.

2. OaAnH K HeckOABKHM. OOIIeHHE € IPYIIIIAMI AKKAYHTOB CO CXOKHMH PEIHOYHBIMU ITOTPEOHOCTAME (OA-
mospemenrno 910 20-200 kAmeHTOB, Yare okoao 50).

3. OanH kO MHOrIM. MOKET OCYIIECTBAATHCA B3AUMOACHCTBHE C HECKOABKUMHU COTHAMHU M THICAIAMH aK-
KayHTaMH. YacToO HCITOAB3YETCS aBTOMATH3AINA.

ITourn Tpu werBeprn KoMImauui, peasusyromux ABM mporpaMMer, HCIIOAB3YIOT MAPKECTHHIOBEIC ITAAT-
dopmsr ABM. Gartner onpeaeaser mudposyio mrardopmy ABM kak TeXHOAOIHIO, KOTOPas IIO3BOAAET Map-
KETOAOIAM MACIITAOHO 3aIyCcKaTh rmporpammsl ABM, yanTeiBas BBIOOP KAIOYEBBIX AKKAYHTOB, ITAAHHPOBA-
HIE, BOBACYCHHE H OTIETHOCTH [12].

[IporpammuOe ObecIiedeHrEe MEHAECT IIPABUAA UIPEL AASL OH3Heca. BAaaroAaps IpHBAEKATEABHOMY H IIEPCO-
HAAH3HPOBAHHOMY KOHTEHTY, ABTOMATH3HPOBAHHON HH(OPMALMOHHO-PA3bACHUTEABHOH paboTe 1 coraaco-
BAHHBIM YCHAHAM MEHEAKEPOB 110 IPOAaKaM B MapkeTHHTy ABM maaTdopmbl yCKOPAIOT IIMKA IIPOAAK U B KO-
HEYHOM HTOTE AAFOT AYUITIHE pe3yAbTatsl [13].

OcHOBHBIME (DYHKITUAMI MapKETHHIOBBIX 11AaTdopm ABM sBastoTCs:

— CO3AAHHE CITHCKOB HACAABHBIX ITOTEHIIMAABHBIX KAHEHTOB;

— ABTOMATH3AIUA [IEPEAAYH BAXKHON HH(POPMAIIUH MEKAY KOHTAKTAMH U CBA3AHHBIMU C HIMHU aKKAyHTAMU;

— oOmeH nHpOpPMALHEH HA YPOBHE AKKAYHTA MEKAY OTACAAMU IIPOAAK M MAPKCTHHIA,

— yHIPaBAEHHE MAPKETHHIOBLIMU BOPOHKAMH U KOHBEHEPAMH IPOAAXK Ha YPOBHE aKKAYHTA;

— BBIIOAHEHHE aHAAU3A B3AUMOACHCTBHUA C AKKAYHTOM.

Hexoropsie naardgopmsr ABM HHTErpupyroTes ¢ CUCTEMAMH aBTOMATH3ALUHI IIPOAAK 1/ HAM MAPKCTHHIA,
Apyrue MOTyT paboTarh KaKk aBTOHOMHASA CHCTEMA.

ITo mepe TOro Kax OTPEOUTEAN BCE YaIlle BHEAPAIOT IIU(POBBIE TEXHOAOINH, TEHEPUPYEMBIC UMH AAHHbIC
CO3AQFOT AAfl KOMITAHUI KaK BO3MOKHOCTD YAYUIIHTD B3AUMOACHCTBHE C HOTPEOUTEAAMHI, TAK M BO3AATAFOT OT-
BETCTBEHHOCTD 32 COXPAHHOCTb AAHHBIX. OTCyTCTBHE AOBEPHA K COXPAHEHUIO KOH(PUACHIIHAABHOCTH AKKAYH-

TOB ABAACTCA CACPIKHBAIOIITIM (paKTOpOM.

3AK/IIOYEHHUE

MeTOABI 3aBOEBAHMA AOAABPHOCTH U MapkeTHHIa B ccpepe B2B msmennaucs, ocodenno mocae Covid-19. Pas-

pa60TKa MHHOBAIITMOHHBIX CTpaTeFI/II\/‘I HMECT CIIE DoAee BaKHOE 3HAYEHUE. OAHOI>‘I us CTpaTCFI/IfI, HCIIOAB3YCMBIX
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B2B AAf moaaeprkaHMA KOHKYPEHTOCIOCOOHOCTH, siBAsiercds ABM mapkerunr. B OAmxaiimnee Bpems BHUMAHHUCE
HCCAEAOBATEAEH M IIPAKTHKOB OYAET OOPAIIEHO HA CACAYIOIIHE ACIEKTDL:

1) mocrenennoe BHEAPEHHE METOAOB LG poBOTO MapkeTnHra B ABM nporpammMer. DTo AaCT BO3MOKHOCTD
MapKETOAOIaM aBTOMATH3HPOBATh MAPKETHHIOBBIE IIPOIIECCH U PACIIHPUTH OXBAT KAHCHTOB;

2) HCIOAB3OBAHHE TEXHOAOIMYECKUX AOCTIDKCHHI, TAKNX KAK MCKYCCTBCHHBIN MHTCAACKT U OOAAYHBIC BBI-
YHCACHHUSA, YTO IIOMOIA€T KOMIIAHUAM IOAYYATh TAYOOKOE MAPKETUHIOBOE IIPEACTABACHHE O CBOHX AKKAYHTAX;

3) HmpeAOCTaBACHHUE aKKAYHTAM DOAEE IIEPCOHAANSHPOBAHHOTO OIIBITA;

4) dbopmupoBaHIe MACIITAOUPYEMOH CTPATEINH AAA HECKOABKHX AKKAYHTOB, CO3AAHIE HACTPAUBAEMOIO KOHTEHTA;

5) KOOpAHHAITHA ITPOTPAMM MEKAY ITOAPASACACHUAMI MAPKETHHTA M ITPOAAK;

6) paspaboTKa M BHEAPEHHE OTEYECTBEHHBIX HU(POBBIX mAaaTdopm ABM.

VipaBAeHHe akKayHTAMH KOMIIAaHNH 4ucpe3 BHeAperune mporpamm KAM u ABM mpeamoaaraer ecrecTBeH-
HOE Pa3sBUTHE KAUECHTOOPHUEHTHPOBAHHOCTH M MAPKETHHTA B3AMMOOTHOIIIEHNH Ha PBIHKAX KomMmIaHui. [Tpea-
AOKEHHAS METOAMKA OLIEHKH rOTOBHOCTH KomiraHnH k BHeapeHnto KAM u ABM (o6paserr ormpocHOTo AncTa
IIPEACTABACH B Ta0A.l) IIOMOKET COBPEMEHHBIM KOMIIAHHAM AYYIIIE OCO3HATH PECYPCHYIO 0a3y M HCIIOAB3O-
BATh IPUHITHITHAABHO HOBBIH ITOAXOA K yupasaeHnio B2B kanenramu. OcHOBHOE BHIMAHHE YACAACTCA TTOBHI-
IIIEHUIO IIEHHOCTH OTHOIICHHI, CO3AAHHIO APTHEPCKUX OTHOIIEHHUIN C KAIOYEBBIMU aKKAYHTAMH M B KOHCY-

HOM HTOTC BCACT K YBEAMYCHUIO IIPOU3BOAUTCABHOCTH.
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