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CoBpeMeHHBII PBIHOK yCiIyT B Poccuu Bce cuiibHEE HY)KIAaeTCs B MHHOBAIIMOHHBIX METO/IaX yIpaB-
JICHUSI IOJTOCPOYHBIMH OTHOIICHHSMH C KJIMEHTaMH. B MX cO3JaHUM BaXKHYIO POJb Urpaer GopmupoBaHue
U TIOCIIe/IyIolIee UCronb3oBanue kmuenTckoro onbita. CEM (Customer Experience Management) — ympas-
JICHHE KJIMEHTCKHM OITBITOM C LENBIO TIOCTPOCHHS HACHTHYHOCTH OpeH/Ia, TNIAHUPOBAHHS ITpoLiecca B3auMO-
JEHCTBUS C KJIMEHTaMH B 10ArocpovHoii nepcnektuse. [Ipopeccop bepun HImuar (Bernd Schmitt) onpene-
mun CEM kak «mpolecc CTpaTernyeckoro yrpaBiIeHHs BCEM OINBITOM B3aUMOICHCTBHS KIHCHTA C
HIPOIYKTOM WJIM KOMIaHuen» [6]. DMOIMOHAIBHBINA OMBIT KIMEHTa BBIXOAUT Ha MEPBBIA IJ1aH B OoprOe 3a
NPUBEPIKEHHOCTh MOTpeduTeneil. bompinoe BHUMaHue 1eneco00pasHO yASTUTh WHIUBUAYATH3AHNA YCIIYT,
YTO IMO3BOJNUT CHOPMUPOBATH YIYUIICHHBIH KIMEHTCKUN OMNBIT IYTEM INPEIOCTABICHHS IMPOITYKTOBOTO
NPEIUIOKEHNUs, HanboJee akTyallbHOrO IS KaKAoro KiueHTa. C MOMOIIBI0 00bEIUHEHHS TaHHBIX O TPO-
IIJIOM OIBITE KIMEHTOB M TEKYILMX OMEpaIiii, a TAK)KEe COLMAILHOr0 KOHTEHTa KOMIIAHHU UMEIOT BO3MOXK-
HOCTB TPEUIOKHUTh HHANBUIYaTH3UPOBAHHBINA OIBIT.

DMONMOHAIN3AIHNS KIMEHTCKOTO ONbITa TO3BOJISET CO34aTh 0COOYIO CBSI3b C MOTPEOUTEISIMH, Tpe-
OJI0JICB MapaJMrMy OTHOIICHUH «IIOKYIKa-MPoJaXka» M CTaTh YaCThIO UACHTUYHOCTH KiMeHTa. [10CKOombKy
OpraHM3alli HAYMHAIOT OOBEIUHATH KIMEHTCKUH OIBIT, HEOOXOANMO TaKKe CTPEMUTHCS TuddepeHunpo-
BaTh ATOT OIIBIT, CO3/aBasi 3aIOMUHAIOIINECS B3aUMOJCHCTBUS. DTO — OPEHANPOBAHHBIN KIMEHTCKHHA OIBIT
(branded customer experience). Komnanus neltaeTcst €3alaTeHTOBAaTh» B CO3HAHUU MOTPEOUTEINSI CEHCOPHBIE
COOBITHS, KOTOpBIC SIBJISIOTCS YHHKAJIbHBIMH IS JJaHHOTO Openpaa. [Ipu perieHun Bompoca o TOM, Kakoif
OIIBIT CJIEYET OTIOKUTH B CO3HAHHU NOTPEOHUTENIS, OpraHU3aIMH JIOJDKHBI OIIMPATHCS Ha IIGHHOCTH OpeH/a,
KOTOpbIe Heo0X0oauMo Hanbomnee 3¢ (HEKTUBHO U TBOPUYECKU MEPEAaTh C MOMOILIbIO (PU3NUECKUX WIH HUPPO-
BBIX KaHaJIOB. Kak/10€ B3auMO/IeHCTBHS KIIMEHTA ¢ OPEH/IOM SIBIISIETCS YaCThIO OOLIETo OIbITA.
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Crpareruueckoe ymnpaBieHHE MOTPEOUTEIBCKUM ONBITOM HANpsAMYIO BIUSET HA MapKETHHTOBYIO
(cyOBeKTHBHYIO) KaUTaJIH3AIMI0 KOMIAHUH, KOTOpas OTPa)KaeTcs B YBEIWYCHHU PHIHOYHOW CTOMMOCTHU
Openma u nenoBoit penyranuu. HemnaBuee uccieqoanne Economist Intelligence Unit BrisiBuio, uro y kom-
MaHW#, KOTOpbIE B MPHOPUTETHOM TOPS/IKE BKIAJBIBAIOT cpeacTBa B onbIT KiueHTOB (CX), smydmie pacrer
noxon (59 % nporus 40 %), a Tawke oHu Ooiee BoITOAHBI (64 % mpoTtuB 47 %), 4eM KOMIIaHHH, TIIE KIU-
SHTCKUH ONBIT He siBisieTcst mpuoputeroM [8]. Bo MHOTMX citydasix pyKOBOAWTENHM, TIPUHUMAsS PEIICHUS O
paboTre ¢ KIMEHTCKHM ONBITOM, YTBEP)KIAIOT HEOONbIINE U pa3po3HEHHbIE MporpaMMbl. Pemenust npuHu-
MalOTCA Ha OCHOBE TOT'O, KaK JIErko, ObICTPO U JeIIEBO MPOrpaMMa MOKET ObITh peann3oBana. Ho B monro-
CPOYHOH IepCcreKTUBe OYIeT TPYAHO JI0Ka3aTh OOIIYI0 SKOHOMUYECKYIO 3P (EKTUBHOCTh PaOOTHI C KIHEHT-
CKUM ombITOM. HecMOTpst Ha TO, YTO KOMITAHUM WHBECTHUPYIOT PEKOPAHbBIE CYMMBI JAC€HEr B TPaJAHLOHHBIE
IpPOrpaMMBI JIOSUIFHOCTH — CHCTEMY YIpaBIIeHUs B3auMooTHoIIeHusiME ¢ kiueHTamu (CRM), a Takke B 1e-
JIOM YIY4YLIal0T Ka4eCTBO OOCHYXMBaHHSA, OONBIIMHCTBO M3 3TUX MHULMATHAB 3aKaHYMBAIOTCS Pa3odapoBa-
nueM. CornacHo uccienoBanust Forrester, Tonsko 10 % onpomeHHbIX pyKOBOIUTETIEH MOTHOCTBIO COrflac-
HBI, YTO OM3HEC-pE3YNbTaThl, OKKAaeMble oT peann3aiuu CRM ObuM JOCTHTHYTHI MM TTpEBBITIEHBI [1].

CocpenoTounB BHUMaHHE Ha HamOoiee BaXHOM Ui MOKYyMAaTeleid, KOMIIaHWH, HCIONb3YIOIIUE
CRM, moryT npuMeHHTh KOHLenuo MoMeHToB uctunsl (Moment of Truth — MOT) s Toro, yTo0BI yIipo-
CTHUThH B3aUMOJEHCTBHE C KIIMEHTOM, IPOPAHKUPOBAB BCE MOMEHTHI B3aUMOJACHCTBHS M BBIJIETTMB Haubomuee
Ba)XKHBIC JUIA moTpeOuTeneil. Dta koHuenuus Obuta mpemtoxkeHa B 1980-x rr. flmom Kapmsonom (Jan
Carlzon). CornacHo naHHO# KOHLIENIIUY, KaXKABIH pa3, KOraa KIMEHT MPUXOJUT B KOHTAKT C OM3HECOM, Jaxe
yIalleHHO, OH UMEET BO3MOKHOCTH chopmupoBaTh BriedaTieHue [4]. MOTS npencraBisitoT co00ii MOMEHTHI,
BO BpEMs KOTOPBIX KJIMEHT B3aMMOJEHCTBYET YCIIYroil, BCIEACTBHE KOTOPBHIX €ro BIEYATJICHHWE OT YCIYTH
(bopmupyercst wiu u3Mensiercs. MccnenoBanue KoHcanTHHToBol koMnanud MCKINSey BBISIBUIIO CBS3b MEXK-
JIy SMOIIMOHAIbHO-HATIOJTHEHHBIMH MOMEHTOB HCTHHBI M IPUHSATHEM PEIICHHUs O MOKyTKe [2].

HccnenoBanne B 0AHKOBCKOM CEKTOpPE ONPENETHIO0 KPUTHUECKHE MOMEHTHI JUIsl MOKYHaTeneld Kak
HarpaJly KOMIIaHUSIM, HaJISKaIlIUM 00pa3oM Ha HUX pearupyromuM. OTH MOMEHTHI BO3HHKAIOT, KOT/Aa KITU-
eHT CTaJKMBaercs ¢ rnpodiemoit (Hampumep, HEOOXOIUMOCTBIO OBICTPOrO OTBETa Ha MOJNyYCHHE KPEIHUTa)
WK TToNy4aeT (GUHAHCOBYIO KOHCY/IbTaluio. [lokasarenbHO, YTO MOBCEIHEBHbBIE YCIYTH, KOTOPbIE OKa3bIBa-
er GaHk (HampuMmep, MOKYyIKa AOPOXKHBIX YEKOB), KaK MPaBHJIO, HE MPEANOIAraloT BO3MOXKHOCTh CO3IaHUsI
SMOLIMOHAIBFHON CBSI3M C KJIIMEHTOM. MHOTHE KOMITAHUH JIENaloT OMIMOKY, BKIAAbIBas CIMIIKOM MHOIO pe-
CYpPCOB B NOBCEAHEBHBIC YCIYI'H, HO HE MOTyT Ou(QepeHInpoBaTh ceOsl B ONBITE KIMEHTA, KOTOPBIA Ay
HEro JeiCTBUTENBHO BaXKeH. BBIICISIOT MO3UTUBHBIC (KITMEHT MOMYY/IT TTOJe3HBI (DUHAHCOBBII COBET, OaHK
HPEVIOKUIT YCIYTY, COOTBETCTBYIOLIYIO HYX/aM MOTPEOUTENs U T.J.) ¥ HEraTuBHbIC (KIHEHT MOTYYHI XO-
pommii pUHAHCOBBIA COBET, HO, IPH 3TOM, HE MOAXOSAIIMN UMEHHO eMy, OaHK COBEPILWJ OIIMOKY, CIHUII-
KOM JIOJITO €€ HUCIPAaBIISUT U T.J.) SMOLMOHAJIBHO HANOMHEHHBIC B3auMoIeicTBHs. [10ce MON0KHUTEIBHOTO
omelTa, Oonee 85 % KIMEHTOB YBENMYHIN CBOIO LIEHHOCTH U1l KOMIAHHUH, ITyTeM NPUOOpETeHUs! OOJIBIIETO
KOJIMYECTBA MPOAYKTOB WM YBETUUYECHHUSI WHBECTUPOBAHUS CBOMX AKTUBOB, HAIIPOTHB, CTOIKHYBIUUCH C He-
TaTUBHBIM SMOLIMOHAJIBHBIM B3auMoziericTBUeM, Oonee 70 % KIIMEHTOB COKpaTHIIN CBOE MIPUCYTCTBUE B KOM-
MaHUU. DTOT BOTYM HEIOBEPHUS HE 00S3aTENbHO HE3aMEIIUTENCH M BUAUM, OH MOXKET IIPUBECTH K OTTOKY
KJIMEHTOB K KOHKYpEHTaM B OyIyIeM.

Ipodeccop TapBapackoro ynusepcutera xepansa 3anst™an (Gerald Zaltman) npenmnonaraer, uto
95 % perieHunit 0 MOKyIKe MPUHUMAKOTCS Oecco3HaTenbHO [9]. B TakoM ciiydae OCTpPO CTOMT BOIIPOC BBISIC-
HEHHUS TTyOMHHBIX MOTHBOB HOTPEOUTENBCKUX pelIeHri BbIOOpa Openna. HelipoMapkeTHHT MOXET ITOMOYb
HOHSTH CKPBITHIE AJIEMEHTHI Ipolecca NPUHATUS PEIICHUH MOCPEICTBOM HM3YYCHHs YeJIOBEUECKHH MO3ra.
[Tpu moMoImM WHCTPYMEHTOB OTCIICKHBAHUS PEAKIIMI TOJOBHOIO MO3ra Ha BHEIIHHE Pa3IpakKUTENH, MPe/-
CTaBJISIeTCSl BO3MOYKHBIM OIPEICINTD, TOYEMY MOTPEOUTENH MPEAIOYUTAIOT OHH OpeH bl apyrum. [Ipu or-
CIICKUBAaHUHM (PYHKIUI MO3Ta, HEHPOOMOIOrH OOBIYHO HCIIONB3YIOT JIEKTPOIHIEepaTorpaguo U TEXHOIO-

88



Okonomuxa: leO6]l€Mbl, PpeULeHUs U nepCcneKmuesl

T'HI0 (YHKIMOHABHOW MarHUTHO-PE30HAHCHOI Tomorpaduu. MccnenoBaTenu MOTyT OTCIEAUTh HHTCHCUB-
HOCTbh PEaKIUi{, TAKMX KaK T'HEB, OTBpAICHHE, BOTHEHHE, M Ha OCHOBAaHUH JTOTO MOHATh, KaK MOTPEOUTEITH
pearupyroT Ha OIpeeNeHHbIE aTpuOyThl OpeHIa , TPU HEOOXOAUMOCTH, H3MEHSTH HX.

JUi1st u3MepeHust OTPEOUTENBCKOTO OMBITAa B TEUCHHE BCETO JKU3HEHHOTO IIMKJIA OTHOIICHUN CTPOSIT-
Csl «KapThl B3auMoercTBus» (Customer journey mapping — CJM), pacckasbpiBaromiye 00 OMbITe B3aUMOJICH-
CTBUS KIIMEHTA C KOMITAaHHEH OT MEepBOro KOHTAKTa, Yepe3 BECh MPOIIECC B3aMMOACHCTBHUS BILIOTH IO CO3/a-
HUS JIONTOCPOYHBIX OTHOIIeHWH. Kapra cocrtaBnsercs W3 ompeneneHHOM mnocienoBarenbHoctH MOTS,
CO3/1aBasl IIEIOCTHYIO HCTOPUIO» KOHTAKTOB KIIMEHTA U OpPTraHU3alliy, B KOTOPOIl pedb UIET, MPEXKIE BCEro,
0 4yBCTBaX, UCIBITBIBAEMBIX KIIMEHTOM OT B3aUMOJCHCTBUS ¢ KommaHueil. OOpaleHie K YMOIUIM TOMOora-
€T CTPOHUTH IOBEPUTEIBHBIC OTHOIICHHS C KIIMEHTAMH U TPEJOCTaBIIATh He3a0bIBaeMbIil M IPUBIICKATEIbHBIH
KIIMEHTCKHH OIBIT.

COop 1 cerMeHTanus JaHHBIX SBISIIOTCS KJIACCHYECKON OTIPaBHOW TOYKOW B IOHMMAHUU KIIMEHTOB,
HO ceifyac 3TUX JaHHBIX HeZ0CcTaTOo4HO. HeoO0X0AMMO MOHATh, KeM SIBIISIOTCS KIMECHTHI KaK JMYHOCTH, YTO
MMM JIBVDKET TIPH NPUHATHU PEIICHUS O OKYIIKE, Yero OHU XOTSAT JOOUTHCS, @ TAKXKE BBISICHUTH OCHOBHBIC
NPUYMHBI UX YIOBICTBOPEHHOCTU. DTH JaHHBIC MOCIYXAaT OCHOBOH COCTaBJICHHS KapT B3aMMOJACHCTBUS.
OueBHHO, 4TO COOp M aHAJIM3 AaHHOW MH(opManuu TpeOyer OOIIMPHON aHATMTUYECKOH MOATOTOBKH CO-
TpyaHukoB. Customer journey mapping mo3BoJisieT CUCTEMAaTH3MPOBAHO MOOHMIIM30BATh PECYPCHI I 0oOec-
MeYCHUs] [IEHHOCTU JUIsl KJIMEHTOB, OPTaHM30BAaTh YCHWJIHS COTPYIHHKOB BOKPYT HMOTPEOHOCTEH KIMEHTOB,
HECMOTPS Ha (PYHKIIMOHAIIBHBIC TPAHHIIBI OT/ICJIOB KOMIIAHUH.

duHaHCOBBIE 1€ BBICTYNAIOT €CTECTBEHHBIM JpaiiBEpOM padoThl ¢ KIMEHTCKHM onbIToM. CoBep-
IICHCTBOBAHHE KIIMEHTCKOT'O OIBITA B JOJITOCPOYHOM IEPCIIEKTHBE IPHHECET KOMITAHUH OoJiee BHICOKHE J0-
XOJIbl, BOSMOXKHOCTh YCTaHABJIMBATH IIEHY C Ha/I0aBKOW, YIYUIIUT ITOKAa3aTeNH YACpKaHUs KIMEHTOB U «ca-
padaHHOrO MapKeTHHIa», a TaKKe CHU3UT 3aTpaThl B Pe3yJbTaTe palMOHAIN3AlUU OW3HEC-TIPOIIECCOB.
B coBpeMeHHBIX YCIOBHSX CYLIECTBYIOT CIOXKHOCTH B KallMTAIM3alMK KIMEHTCKOTO ombita. [Ipexne Bcero,
9TO KacaeTcs MocTpoeHHst (P PEKTUBHON MOJIETH, KOTOpasi TOJDKHA IMOKa3aTh KOPPENSAILUI0 MKy METpUKa-
MU KJIMEHTCKOTO ONbITa U M3MEHEHUSIMH OU3Hec-pe3ynbTaToB. [1Jisi 3TOro HeoOX0AMMO OMUPAThCs Ha perie-
BAaHTHBIC METPUKU KIIMEHTCKOTO OIMbITa, aKKyMYJIUPYIOUIMe HH(POPMAIIMIO BCEX KAHAJIOB paclpeleNieHus 1
HPOIYKTOB KOMITAHUH. AHAJIN3 B3aUMOCBSI3H KJIMEHTCKOT'O OIbITa U OM3HEC-PE3YNIbTaToOB TPeOyeT cephe3HOM
MOATOTOBKH aHAJMTUYECKOTO TIEPCOHAIA OpTaHU3alllH.

OCHOBHBIMH METOJIaMH M3MEpPEHUSI TOTPEOUTENBCKOrO OMBITa B HACTOAIIECE BPEMs SIBIISIFOTCS CJe-
nyrorue [4]. 1. Mugeke Bneyamiennii kiuenta (Customer Experience Index — CEl), BbIsIBIsieT 4€TKyIO CBSI3b
MEXy YIy4IICHHBIM ONBITOM KIMEHTa M €ro MOBEJCHHEM. YIIy4IIEHUE OMbITa MPUBOJUT K YBEITHUYCHUIO
PEHTa0ENbHOCTH, BBIPAXKAIOIICHCS B BHJC JOMOIHUTEIBHBIX MOKYIMOK M PEKOMEHMAAIMH KIHEHTOB [5].
2. Uunexc ynoBnerBopeHHoctu morpedurteneit (Customer Satisfaction Index — CSI) usmepsier ypoBeHb
YIOBJIETBOPEHHOCTH KIMEHTa B OTHOIICHWW Tpoaykra win yciayru. CSl mo3Bomsier oOecneduTsh MoTHOe
npencTaBieHne o0 yIOBICTBOPEHHOCTH KIMEHTA JI0 M TOCIE IMOKYIKH 32 CYeT aKKyMYJUpPOBaHHS B ceOe
KOMIUIEKCa TOKa3aresel, TaKuX KaK BOCIPHHHMaeMasi IIEHHOCTB/KauyeCTBO, UMUK KOMIIAHUH, CTOMMOCTD
npoAykiuu U T. a. 3. Mumekc morpedutenbekoit osstbHocTH (Net Promoter Score — NPS) orpaskaer amo-
[IHOHAJIBHYIO JIOSIIBHOCTD KIIMEHTA, CTEIICHb €ro KelaHus PeKOMEHI0BATh KOMIIAHHUIO IPYTY WA POJICTBEH-
HUKY. NPS moaxoauT [uis cpaBHUTENBHOTO aHAIM3a, TaK KaK MHOTHE KOMITAHUU HCIIOJIB3YIOT €r0 B KAYeCTBE
cranaapra. 4. KoppensiuoHHbIH aHaan3. PerpeccHOHHbIE MOJIENN TTO3BOJISIOT COIIOCTaBHUTh JBa Psia JaH-
HBIX — [TOKA3aTeNb ONbITa ¥ OW3HEC-LeIH KOMITAHHH, a TaKXKe JIOSJIbHOCTBIO M MOTPEOUTEIHCKUM OIBITOM
(cm. puc. 1). C moMomp0 aHANIU3a MOXKHO OIMpPENCNIUTh, B KAKOH CTEMEHH OHH CBSI3aHBI MEXIY COOOI.
5. Marpuiisl Bo3aeiicTBus (impact matrices) rpadudecku MpeacTaBisIOT MOKa3aTeu 1Mo 0auiaM U WHICKC
koppensinuu (cM. puc. 2). OHU MO3BONIAIOT BU3YaJIH3HMPOBATH IEPEMEHHBIE OIBITA U YETKO Pa3anyaTrh CyIle-
CTBYIOIIIE CUITBHBIC CTOPOHBI OT HanOOJIee aKTYaIbHBIX BO3MOXKHOCTEH IS YITYUIIICHUS.
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6. DddexTuBHOCTH KIHeHTCKOTO cepBuca (Customer Effort Score — CES) no3Bonsier u3mepuTh cre-
MIEHb YIOBJIETBOPEHHOCTH B3aUMOJCHCTBUEM C CEPBHCOM MIIHM CIY)XKOOW MOJIEP’KKH KIMEHTOB KOMIIAHHH.
7. Unpexc 3ammtel mHTEpecoB motpeduteneir (Customer Advocacy — CA) mokasbiBaer, KakuM 00pazoM
KJIMEHT BOCHPHUHUMAET KOMIIAHHUIO: KaK 3alIMTHUKA CBOUX MOTPEOHOCTEH MIIM KaK OpraHH3aluio, KOTopas
3a00TUTCS TOJBKO O cBouX joxozaax. 8. Muaekc morpedurenbckoro ombita Forrester (Forrester Customer
Experience Index — CxPi) onpezenser noTpeOUTENbECKUI ONBIT MOCPEICTBOM TPEX YPOBHEW KIIaCCHYECKOM
MUpaMUABl TOTPEOHOCTEH: OCHOBHBIE, A00OABIEHHbIE, U MOTPEOHOCTH, KOTOPBIE CIIOCOOHBI YIUBUTH MOTpE-
outens. 9. Munekc nydmero norpedbutenbckoro onbita (Best Customer Experience — BCX) Bxirouaer B ce-
04 OmBIT PabOTHI C OPEHIOM, MPOAYKTOM, a TAKXKe B3aUMOACHCTBUS C KOMIIaHHUEH.

Ecnu xoMmanus craBuT cebe 1enb 3QQPEeKTUBHO HCIOIB30BAaTh JaHHBIE U CO3/aTh He3aObIBaeMble
BIICUATJICHHUA AJIS1 KIIMEHTa, HEOOXOIUMO CO31aTh Oosiee MPOABUHYTHIE MOAENH, BKIIOYAIONIME NaHHBIE O
MEPCOHAIM3UPOBAHHOM M SMOIMOHAIBFHOM OmbiTe KineHTa. OAMH U3 OCHOBaTeleld W mpeacenarens Acco-
[UalMK CIICIMAINCTOB 10 KiareHTckoMy ombity (Customer Experience Professionals Association) mpodec-
cop bproc Temkun (Bruce Temkin) mpemioxun Moesb moJcyera eHHOCTH KIMEHTCKOro ombita [7]:

—  BBIIEHUTH KiIroueBble CX — METpUKU. DTO MOTYT OBITH OJJMHOYHBIE METPUKH, Takue Kak MHaekc
MOTPEOUTENBCKON JOSIIBHOCTH U MIHIIeKC yI0BIETBOPEHHOCTH MOTPEOUTENEH, NIIH UX COUCTaHHUE;

—  YCTaHOBHTH IIENH JIOSJIBHOCTH (ONPEACIUTBCS C TEM, YTO IIOHUMAETCS IOJ IOSIIbHBIM
MOBeZICHUEM» U UMeeT (PHMHAHCOBOE BO3JEHCTBME Ha KOMNaHMIO. Hampumep, NONONMHHUTENBHBIE MOKYIKH,
PEKOMEHIAIMHU JIPY3bSM, CKOPOCTh OTTOKA KIIMEHTOB U T. I1.);

—  CTpyHOIMpoBaTh KIMEHTOB Ha ocHOBaHUM CX-METPHK W pa3ieiuTb Pe3yabTaT Ul KIIFOYEBBIX
CEerMeHTOB KOMIIaHHUH,

—  TPOaHANM3UPOBATh OTHOLIEHHE MEXIy KIHMEHTCKHM ONBITOM M JOSUIbHOCTBIO. IlomcumraTh
CpefHee KOJIMYECTBO JIOSUIBHBIX KIMEHTOB ISl Ka)KAOTO YPOBHS KIMEHTCKOIO OIBITa, 3TO TOKAXET,
HACKOJIBKO MOXKHO YBEITHYHUTb JIOSUIBHOCTh, U3MEHHB 3HaueHus1 CX-MeTpuK;

— TIPOBECTH PErpecCHOHHBINM aHaiu3, YTOObl Yy3HaTh, Kak CX-METpHKH KOPpEeNUupyloT C
METPUKAMH JIOSUIBHOCTH. VICIONB30BaTh pe3ysbTaThl aHANIN3a IS TOrO, YTOOBI pelnTh, Kakue CX-Merpuku
KOMITaHWH BBITOJHO MCIIOIB30BATh U YBUIETD BiIusiHUE CX-METpUK Ha METPUKH JIOSIIBHOCTH,

— IS KaXJIOro KIMEHTCKOTO CErMEHTa OINpeeNUTh, KaK METPUKHU JIOSIIBHOCTH M3MEHSTCS MPH
yBenmuuennu Ha 1 % CX-merpuk. [logcuntats B neHeXHOM BhIpakeHHH 1eHHOCTh 1 % m3menenus CX-
METPHK ITOCPEJICTBOM IEPEBOIa U3MEHEHHI B METPUKAX JIOSUTBHOCTH B JICHEKHOE BBIPAsKEHHUE.

H3mepenne U olleHKa NOTPEOUTENBCKOTO OIBITA SBISIETCS] OJHOH M3 OCHOBHBIX MPOOJIEM, ¢ KOTOPHI-
MU IPUXOIUTCS CTAIKUBATHCS COBPEMEHHBIM KOMIAHUSAM. OTKPBITBIM OCTAeTCsl BOIPOC O CO3JaHUH KOM-
TUIEKCHBIX MOJIENIei, KOTOpbIE MO3BOJIAT HAanboIee TOUHO MPEACKa3bIBaTh BIMSHUE TIOBEACHUS U MOTPEOH-
TENBCKUX PELICHUH Ha T0XO0Abl KOMIIaHHU.
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